e9UIAITViNITRINULTINRgNEuassEIdiuyaml CPALL (szag 3-5 1)

Tugrugiarunansdhaidananningdan 18 nuzatguas evIudesgitdolsunanazaaninaag
CPALL (7-Eleven) wiailsziiuanusdefiunassinls (Earnings Sustainability) wuazn1sasiediusnona
aauunu (Alpha) luseazed Taasuiuliddlsed@ngawaissitifivounarn1slsutasedsiodunu
MelEaAITARATIIANNAUNIURY

1. MsitangrinalsznaunsuazaanIwaadn’ls (Financial Performance & Earnings
Quality)

aNnuudounsonas CPALL luzheaietlusnuail 2026 svviaununaans "Execution of
Excellence" sﬁaujaLﬁumiwmﬂﬁaﬁamaﬁnmﬁnm5ms1m"l,s (Margin Defense) wiig@n11¢Aag
daazdanuvinme wausEng foannsasnusedunsidulazasnilsand (Net Profit) ludnsiaas
ndnlatsluseduonianzAanisuaziusruaseulsauiiaunailsenaunis 2Q26 uaz 1H26:
CVS vs. Consolidated| 518015 (Metrics) | 2Q26 CVS | 2Q26 Consolidated | 1H26 CVS | 1H26
Consolidated | & 1AgYLA9ILATILH || | | | | | || Total Revenue |
137,035 MB | 265,760 MB | 268,424 MB | 533,433 MB | 51&'l6f CVS LauTatauninousiu (+6.5%
YoY 1u 1H26) || Gross Profit Margin | 29.3% | 22.8% | 29.5% | 22.8% | CVS 11 Margin ‘16"
ﬁum‘luszﬁnqa || Net Profit Growth | +13.5% YoY | +11.0% YoY | +15.7% YoY | +15.9% YoY |
ANIWAT1 1H26 wdvwnseninsa'lasuna || EBIT Margin | 10.0% | 5.2% | 9.2% | 5.6% |
Operating Efficiency d5ughdduatinefitas ey |
AsIAsITrTAsvasvuiluazlszdnsnwidunu (Capital Structure & Efficiency) ﬂsuawﬁmw
Asudmsunuuyuiaudvadtiluaaudivdrdey e Cash Cycle atnn (22.5) Ju wiiay me.lua'm
(25.7) Juluzhnadaeduaasiinauniin wafunvgeriaudsdiuranisaasay (Bargaining Power) 7
gutnilagaradne'lsAnn ‘IﬂsoaswuuauummLammmaoaumuao (Refinancing Risk) Luaomn
U3ENinNTEWRuslns (Bond) guiiv 264,665 a1uun mmnnaumaﬁmms (Bank Loan) A
54,910 8 uun datAay 5 1in mswowmmmmu‘tuammumQamaa'swuwnmmumamumumoms
Wulugnnzaanidaandu uanannidofl uilduaudeayayiaii (Lease Liabilities) 8n 119,870
A1UUIN sff'aLﬂumszﬁvgnﬁumﬁﬁnmﬁuussﬁmamﬁmmaaﬁﬂmmﬁ (EBIT-to-Net Profit Bridge)sigu
AaaunInATls: Margin Momentum fvasiiluuinaninnisaiuau Product Mix atnefidse&naan
ANundinnsvuasnszutiugnlusyau Consolidated Aasingiudidgydrnsunisuena Scale-driven
Moat Tuktiada‘ly

2. fafaduindaunisifiulauaznnsuenaasetine (Growth Drivers & Network Expansion)

asuenaanan (Physical Footprint) ﬂamLﬂuWuLWaouan"lumsSﬂm Market Share 1ae e &u
2Q26 figrusuviodu 16,284 s doniuaiuadassiru Stand-alone Hundna1sitasien
TasvrnauazNANTTURLSINA
e Store Segmentation: U3¥MLiuE121 Stand-alone (14,024 &121) LWAAANTRIWINT
wilnanaandiusnsisiu (PTT Station) defidasiuaeiiiia 2,260 120
e International S-Curve: lunaiasvlseind Auwznuenadsaiiias (32 &121) weily alil.
a1 wunsUsuansiuiuaida 39 a1 (-24 s1an) dasviaudeanuvinimealusaia
nsiuaznsilaaaniilaivindT'ls (Strategic Consolidation) iauiuaaaiwinnnitlsunea



e Strategic Product Mix: &aguseldannnauainns (Foods) woues 77.5% 1u 2Q26
wsaudaslstusdunguainis 28.1% nsul&auruilu Food Retailer iiusduuuda
W lananuagnisvin Margin Uplift

e 020 Contribution: daause'lsd 020 nsemadil 11.0% dnsadudvuail 2023 vsiide
séiu "Ceiling” wiawaunsiiuTauasadasmeifialuiagiiu vinlvanuddunduunasi
Usz&niawnnsusniswinsu (Physical Store Efficiency)nslseausgninenisiin SSSG
(+0.8% 1u 2Q26) waza1sU¥u Product Mix dan1sasedsinismiegsAanguaesiaiviiang
vindeleenn

3. anuladsaulunisudvtiuuasaalsies (Ecosystem Moat & Counter-arguments)

Ecosystem 2ad CPALL fianulaidiauiiolaseasnaniunis Synergy seningniidagsna CVS,
Wholesaling (Makro) uay Retailing (Lotus's)a13193tas1zui@undivsnalauarnils (Segment
Mix Analysis - 1H26)| Business Segment | Revenue Contribution | EBIT Contribution | fiag&@gy
vi9Naens || | | | || CVS (7-Eleven) | 67% | 47% | \ilu Cash Cow u&nvias1e
se'launFa || Makro (Wholesale) | 11% | 26% | fdse&naniwnisvind’ls (Margin) sianuiag
|| Lotus's (Retail) | 12% | 21% | 2hens3uanuudonnsasiunisnszanafuan |
saTeutdonazaruduvidelansease (Counter-arguments)

1.  SG&A Creep: wiazfiulaunamiuausuny wadnsiu SGA sanalasndsumuduain
19.2% Tu 1Q26 1lu 20.2% Tu 2Q26 viaudsusenaduannmrldIayaaIng (19%) uay
AEs1saul1na (15%) Adinduaiunisueanasan

2. Concentration Risk: nmsienwinaududianmsgedv 77.5% virliussniianuaaulm
(Sensitivity) siamNNRUNIULDITIATTANALULARLEUNUNAIIUY

3. Refinancing Pressure: nildususiinsyamumaiauas Lease Liabilities sv6u 1.19 wau
& UL &579 Operating Leverage g doaznaredlunaidaiuivnaiinniie
Consumption Downturn

4. msimsesaaunisal Bull / Base / Bear Case (3-5 Year Scenario Analysis)

Bull Case (Optimistic):
SSSG Wulau1nnI 5% nnnsfiudiuasnianisviadiimuasmsiusanauuufiInsylan
n'mlmﬂm‘m’tuﬁuwmLtma'nl,%'ua'a'”w Economy of Scale (International S-Curve Buvin
9U)
e Outcome: EPS Growth > 15% wazfin1s Deleveraging aavifiguavatinesiniiiBase Case
(On-plan Execution):
SSSG N9 1-3% wenad1an 700 uvesatlauiihuune
$nw1sedu Margin 2a9ngugud1anvislansi
Outcome: EPS fiulail 10-12% satlanunisidulnzadidsugAanmainBear Case
(Pessimistic):
fdetianadiTuuse SSSG Anausiaiiliag
AUNUATILTILREA THWIRY nadulif SG&A siase'lanatiu 21%
Asenildu Lease Liabilities (119B THB) aagudnlsanatroniinlunnieisele il
Outcome: Net Profit nsesusatfuingnii 5%



5. amudasvdnuazdmdiafisdasfinaiulu 12-24 (fiau (Key Risks & Monitoring Metrics)

1.

2.

SG&A % to Revenue Uptick: siagiilseialailitAusediu 20.5% iasnunsednininnis
vinA'ls

Bond Refinancing Environment: fasudasiaanidalunainviudg doasfinalaanssa
Cost of Debt

SSSG Momentum: tnaaiiiseiefasedu < 0.5% doarasriaufenizdudmuasnainly
Ussind

International Store Rationalization: daaun1sdsugruarznluanuasdunziinag
Hlunsaamiiadnnsylaaniailuduanauasanusumarlunaiasvilsenaaslnagns:
CPALL famaifluviudrldnifianuiiantu (Resilient) g9 n15iilu Food Retailer 2haasne
nsvudduaaisinana ade'lsAnu Tnasnuastiamuddadunisaiuaualaananis
ffiunuuaznsusstaseaaniiiudusunis

6. netiigunnavavaILazNIsILUnala (Reference Registry & Data Integrity)

2iaLiax’e (Fact),n13éinu (Interpretation),&unéigiu (Assumption)

"s1e1'l6i590 1H26 agil 533,433 MB" srunalsudounseuazaenadiniuihminanissiiuey,aa
nsaiselesing 2026 wiuie 4-5% YoY

"nii&uiusiing 264,665 MB uay Lease Liabilities 119,870 MB",u3%¥wii Operating Leverage uag
Refinancing Risk g9,8ananidasnaadaasdonsediluseduianiiy

dasuse'le CVS 67% ue EBIT 47%,CVS flumilandnlunisée Traffic usin1svindllsgnnsgansa
Walfodiudu, &adiu EBIT a1n CVS azaaaq winduainnsusu Product Mix

s luananad 24 aanlu 2Q26,1n1s Strategic Consolidation wiailasnanvilsz&ngawe,
vihuunansuanagian 700 wrdaailasivqanwuinnindsuna

020 Contribution AT 11.0%, nsduTasutasnvaaulatfeandud lussasdu,snale 020 ay
NIFITAsEAY 11-12% U9 12-24 @auriremin

wuavaya: 2Q2026 CPALL Business and Performance Briefing
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